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Disclaimer

For the purposes of this notice, “presentation” means this document, any oral presentation, any question and answer session,
and any written or oral material discussed or distributed by Celltrion Inc. and Celltrion Healthcare Co., Ltd. (each, the
“Company”; collectively, the “Companies”) during the presentation. This presentation is intended to inform investors about the

proposed merger of Celltrion Inc. and Celltrion Healthcare Co., Ltd.

The presentation contains certain forward-looking statements with respect to but not limited to, the combined group's
estimated or anticipated future business environment and financial figures. These predictions are influenced by current point of
time and various internal and external variables and inherently contain uncertainties that may cause actual results to differ
materially from those indicated in the forward-looking statements. The contents of this presentation are subject to change

without notice and may also change in case the assumptions or standards on which such contents are based are different.

Some of the management policies included in this presentation require the resolution of the Board of Directors and general
shareholders' meeting. Therefore, please note that the implementation status and details may change depending on the

results of the Board of Directors meeting and shareholders' meeting in the future.
The Companies are not obligated to change, amend or correct the contents of this presentation. The contents of this
presentation have been prepared by the Companies based on reliable data and information but do not provide any express or

implied statement or guarantee of the accuracy, completeness, or reliability of the information contained therein.

This presentation is provided for informational purposes only and is not intended as an offer or solicitation to purchase or sell

securities or related financial products or to solicit voting rights. All investment decisions related to stock purchases should be
made only based on the information provided in the current report, securities registration statement, or investment prospectus

that has been submitted or will be submitted to the Financial Supervisory Service.

Please note that in no event shall the Companies, their affiliates, and their employees, agents, and advisors be responsible for
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any damages or losses that may arise in connection with the contents of this document.
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Merger Overview
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Merger Background

1 |
' Evolution into a

Leading Global Biopharma
from Biosimilar to Novel Drug

|
| |
S~ —

Integrate and Deploy
Group’s Resources for
Large-scale Investments

Maximize Market Share via
Product & Cost Competitiveness
Based on Vertical Integration of
R&D, Production and Sales
Reinforce Trust from

Investor Community through
Enhanced Transparency



Celltrion Group Corporate Governance Enhancement Plan
[_ﬂ Merger Plan by Phase
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Expanding Presence in the Biopharmaceutical Market Becoming a Fully-integrated Global Biopharmaceutical Company

ffffffffffffffffffffffffffffffffffffffffffffffffff < Phase 1: Merger of Bio Business >

Biopharmaceutical
Development & Production

Celltrion

MergeCo

Celltrion

Chemical Drug

Global Sales & Marketing Development & Production

Celltrion Healthcare Celltrion Pharm




Celltrion Group Corporate Governance Enhancement Plan (Cont’d) Q2.1 rion

Phase 01 Phase 02
Expanding Presence Enhancing Synergies
in the Biopharmaceutical Market between Bio & Chemical Businesses
m Expansion of biosimilar product portfolio and m New product development targeting global markets
novel drug approval(Zymfentra®) in the US and revenue diversification
m Need for enhanced cost structure and competiti- }} m Expansion of high value-added portfolio including
veness to increase market share and profitability ADC and peptides

m lsoiaten gf LIS [EREES e m Expansion of CMO business utilizing cGMP facilities
large-scale investments

* Note: 1) The brand name for Remsima SC® in the US

e

Evolution into a Leading Global Biopharma
through Phased Merger



Merger Overview 2eLurion

Key Milestones?

Board Resolution

Aug. 17, 2023

Notice of Convocation EGM Merger Date Listing of
for EGM MergeCo New Shares
Sep. 25, 2023 Oct. 23, 2023 Dec. 28, 2023 Jan. 12, 2024

[Record Date: Sep. 01, 2023]

Overview

Celltrion, Inc. (“Celltrion”) to merge with Celltrion Healthcare Co., Ltd. (“Celltrion Healthcare”) via issuance of Celltrion shares
to Celltrion Healthcare shareholders
€ Surviving entity: Celltrion, Inc. / Merged entity: Celltrion Healthcare Co., Ltd.

0.4492620 shares of Celltrion common stock per 1 share of Celltrion Healthcare common stock
€ Merger price per share: Celltrion KRW148,853, Celltrion Healthcare KRW66,874
€ Calculation method?: (1-month avg. closing price® + 1-week avg. closing price® + last closing price) / 3

Appraisal Rights

Exercise Price

C Reference price for the appraisal rights: Celltrion KRW150,813, Celltrion Healthcare KRW67,251
€ Calculation method*: (2-month avg. closing price® + 1-month avg. closing price? + 1-week avg. closing price®) /3
X Exercise period: Oct. 23, 2023 ~ Nov.13, 2023

Special Committee

Independent

The merger approved by the board after review by the special committee consisting of outside directors from both companies

€ Support the board’s decision-making through independent and objective review of all merger-related matters

X Items reviewed: (1) General matters (e.g., Potential infringement of shareholder interest); (2) Merger filings and investment risk factors;
(3) Financial statements of the MergeCo; (4) Merger ratio; and (5) Merger rationale

* Note:

1
2
3
4

The above timeline is subject to change depending on the effective date of the securities registration statement
In accordance with Enforcement Decree of Financial Investment Services and Capital Market Act Article 176-5 clause (@ sub-paragraph 1
Average closing price is calculated by volume-weighted arithmetic average of closing prices over the respective period (In accordance with Enforcement Decree of Financial Investment Services and Capital Market Act Article 176-5)

In accordance with Enforcement Decree of Financial Investment Services and Capital Market Act Article 176-7 clause 3 sub-paragraph 1



Post-Merger Ownership Structure
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0,

@ Largest Shareholder |« -1---1--'--2---@; @ Largest Shareholder |-
98.1% 98.1%

v v

Q Celltrion Holdlngs 0 Celltrion Holdings 53.7%

20.1% 24.3% : <

........................................................................................... 21_5%
m Q Celltrion Healthcare Q Celltrion (MergeCo)
54.8%  54.8%
v

Q Celltrion Pharm Q Celltrion Pharm

* Note: 1) Assumed no appraisal right exercised for the purpose of calculating the above post-merger ownership %

i

Strengthening Capabilities and Synergies
via Streamlined Group Structure



Merger Rationale
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Merger Rationale Summary o

Large-scale Investment in Aggressive Sales Strategy based on Enhance Transparency

Strategic Focus Area Enhanced Cost Competitiveness by Simplified Transaction Structure

Pre-Merger } Post-Merger
Transaction Transaction

O Production O Production

i Purchase by
Q Celltrion Healthcare
i (Related Party Transaction)

O End-market Sales O End-market Sales

Aggressive sales strategy to
expand global footprint and

Reinforce trust from
investor community through

Large-scale investments in

strategic focus areas such as -
- . maximize market share
novel drug, M&As and in-licensing by enhanced transparency via

G underpinned by
utilizing integrated group resources streamlined transaction structure

enhanced cost competitiveness
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01. Large-scale Investment in Strategic Focus Area -

Secure Integrated Group Resources via Vertical Integration

Increased
Profitability

Enhanced
Cost
Competiti-
veness

Clinical Trials

Expansion

& Approvals

Vertical .
R&D Integration Production

€ Enhance cost competitiveness by vertically integrating R&D,
clinical trials & approvals, production and sales

C Launch differentiated products and maximize revenue by swiftly
addressing unmet needs via increased Sales-R&D collaboration

C Increase profitability based on streamlined organizational structure

Deploy Integrated Group Resources for Large-scale Investments

In-house Investments o
Novel TR ) o Digital
. in New Growth Healthcare

rug R&D .
Engines

C Large-scale investments for novel drug and new modality R&D
utilizing integrated group resources

C Strategic investments in in-house R&D, in-licensing, M&A, etc.

€ Secure new drug pipeline and launch new business initiatives
in a timely manner
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02. Maximize Market Share Based on Enhanced Cost Competitiveness

Pre-Merger & Post-Merger Cost of Sales Ratio (illustrative)

[ Pre-Merger ]

[ Post-Merger ]

Flexible Pricing i
o
based on Improved i

e
Cost Structure i

s
s
s

s

s
s
s
s
s

s

s
s
s
s
s

s

s
-
By
s

Increased Sales
Opportunities leveraging
Additional Room for
Price Negotiation

Celltrion Celltrion MergeCo
Healthcare

B Cost of Sales B Gross Profit B Cost of Sales B Gross Profit
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Maximize Market Share through Competitive Pricing

M 1Q23 Market Share by Key Product / Region"

Remsima Truxima
56% .
31% 31%
Europe us Europe us
Herzuma Remsima SC

Europe us Europe?

/
/=] »

P 4+

* Note: 1) IQVIA, Symphony Health; based on prescription volume
2) The market share is based on the combined volume of European countries Remsima®SC has been launched
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Simplified Transaction Structure

Pre-merger Transaction

Production

Inventory Purchase by
Celltrion Healthcare

End-Market
Sales

o

o

Revenue Recognized
by Celltrion

(Related Party
Transaction)

Revenue
Recognized by
Celltrion Healthcare

Production

End-Market
Sales

o

03. Enhance Transparency by Simplified Transaction Structure

> Post-merger Transaction

Revenue
Recognized by
MergeCo

C Difference in revenue recognition timing

C Related party transaction and impact on

working capital

* Note: 1) Procurement cost — Production cost

product sales

working capital impact

€ Revenue recognition vis-a-vis end-market

€ Minimum related party transaction and

00
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...............................................................................................................................................................................

...............................................................................................................................................................................

Improved Earnings Visibility through
Removal of Differences in Revenue Recognition Timing

...............................................................................................................................................................................

Improved Cost Structure through
Change in Inventory Recognition’)

Reinforce Trust from Investor Community

through Enhanced Transparency
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Celltrion Group Vision
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Vision 2030

= Novel Drugs
Biosimilars & Other

Revenue?)
KRW2.4tn

100%

2022
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Ascend as a Top-tier Global Pharma with
Best-in-Class Biosimilar & Novel Drug Capabilities

01. Biosimilar Pipelines

\ E = Commercialize a total of 22 products by 2030
= Target a broad range of therapeutic areas with differentiated formulation, administration
\J
—C routes and dosage
Revenue

02. Novel Drug Pipelines
= Successful US market entry of Zymfentra? via proactive marketing initiatives
= 40% target for 2030 revenue from novel drugs via proprietary R&D and in-licensing deals

= Bolster novel drug pipelines through M&A and other initiatives

03. Sales & Production Strategy

Broaden market presence across emerging countries while establishing an extensive global

DUUQ direct distribution network
Achieve supply chain stability via expansion of manufacturing facilities and further

60% , - ,
internalizing the production process

KRW12tn |

04. Digital Healthcare
= Invest in areas synergistic with Celltrion’s assets and capabilites
@ = Opportunities in analysis, diagnosis and telemedicine
2030 = = A wide range of applications in drug development, precision medicine, remote diagnosis,
and chronic disease treatment

16

* Note: 1) Combined revenue of Celltrion Healthcare and Celltrion’s ex-biosimilar revenues.

2) The brand name for Remsima SC® in the US



01. Increasing Market Presence via Biosimilar Expansion & Product Differentiation c_
Secure competitiveness in the US market Pursue a distinctive differentiation strategy to Showcasing world-class pipeline
and establish a global brand through various =R secure robust competitive edge by introducing o= development capabilities by successfully
marketing strategies, including product bundling new formulation, dosage and administration commercializing 22 products by 2030
Biosimilar Timeline Target Pipeline Market Size"
[USS$bn]
Classification 2020 (6 pipelines) 2025 (11 pipelines) 2030 (22 pipelines)
$182

V2 Sub-Q2 Sub-Q IV/Sub-Q IV/Sub-Q
e bSTELARA® [l bACTEMRA® bOCREVUS® +6
(12 pipelines)
Molecules
Oncology +4
(7 pipelines)
Molecules
o, Other IV Sub-Q Sub-Q
e e Therapeutic ® o o
@ m% Focus Areas bEYLEA' bXOLAIR bPROLIA
© (3 pipelines)

* Note: 1) Intravenous injection * Source: IQVIA
2) Subcutaneous injection * Note: 1) Combined sales of 22 original products in the pipelines

3) Intravitreal injection

o $96

2023 2025 2030
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02. Transcending the Realm of Biosimilars to Emerge as an Innovator
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 ADC (Antibody-Drug Conjugate) ) Bi-specific - New therapeutic Antibody V) R T TEE 6 I € S5 2R 1
o _ L o leveraging leading antibody technology
Advancing biobetter development by Developing synergistic antibodies that
addressing unmet clinical needs in promising complement the company’s existing in-house
therapeutic targets (risk minimization) pipelines m Applying novel drug platform technology to
] e biosimilar development
P ¥ mRNA Platform M Exploring New Modalities
,{// Internalizing a competitive platform on par with ﬁ% Broadening the spectrum of treatment options
"Zj}" global vaccine companies by developing an by diversifying therapeutic modalities, including m Actively pursuing synergy opportunities
mRNA platform oral formulations and oncolytic virus for cancer through M&A from the second half of 2023
therapy
Zymfentra") Approval in the US (Oct 2023(E)) Clinical Trials for In-house Novel Drugs (2024~) Licensing + M&A

SUbCULIAEEUS uEE

1 Remsima (A
f e Y Sobution ko inpCtion i pee- fillid pen oAl (i ety
o ol . ©CELLTRION
s = ! = 2

Remsima EE_%

+ pre BBt g
i - il Tinge gl
Juhathon fos Inpection B - —

infliimab

Subcutanset Use

Remsims EEE

injec i

High Potential for Becoming a Blockbuster Continuous Enhancement of In-house R&D Capabilities Portfolio Diversification & Securing New Growth Engines

* Note: 1) The brand name for Remsima SC® in the US
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02. Zymfentra to Emerge as a Highly-Profitable Blockbuster Novel Drug

€ Infliximab, the most prescribed IBD" treatment
proven over 20 years, has accumulated an extensive

dataset proving its efficacy and safety

€ Plan to expand patient universe from traditional
TNF-a? market to entire IBD treatment domain

v
IFX3 Prescription
Share Among IBD
Treatments (2022)
. KRW5tn
Others
‘ IFX3) Market

* Source: IQVIA

* Note: 1) Inflammatory Bowel Disease
2) Tumor Necrosis Factor — Alpha
3) Infliximab

Target Market Expansion

KRW23tn

-

IBD Market®

4) IBD market is inclusive of TNF inhibitors, Interleukin, JAK inhibitors, Entyvio® and Zeposia®

€ ~3x higher price point of SC formulation vs.
IV formulation

€ Low rebates expected for the non-competitive
novel drug

Average Annual Treatment Cost
by Formulation for IBD treatments

$120.000 ©

~3x
$41,700 5

* Source: Drugs.com, buyandbill.com

* Note: 5) Average annual treatment expense of 2 IV drugs (Remicade®, Entyvio®) among IBD treatments
6) Average annual treatment expense of 4 SC drugs (Humira®, Simponi®, Stelara®, Skyrizi®)
among IBD treatments

SC
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€ Introduction of subcutaneous formulation of
existing products accelerated sales growth in the
US thanks to patient convenience and satisfaction

€ 77% of European patients who switched to

Infliximab SC reported satisfaction”

v

Case Study) US Darzalex® Sales® (US$ mm)

80%+ M/S within
2 years after launch

1
1
1
[l SC formulation i
1
1

IV formulation

3,725

2,571
1,830 67%
100% 79% 33%
2019 2020 2021

4,971

83%

17%
2022

* Source: Philip J Smith et al Efficacy and Safety of Elective Switching From Intravenous to Subcutaneous
Infliximab (CT-P13): A Multi-Centre Cohort Study, Journal of Crohn's and Colitis, 2022,

Symphony Health

* Note: 7) Based on patients who indicated “Strongly Agree” or “Agree” in satisfaction survey results
8) According to Symphony Health, the uptrend in SC share in the US sales of Darzalex®



03. Completing the Biopharma Value Chain — Global Sales Network $euirrion

Full Integration of the Biopharma Value Chain with Amplifying Profitability by Broadening Reach into
Direct Sales Network Target Countries and Expanding Direct Sales Coverage
R&D (V] Expanding Direct Sales Footprint
- b M5 N
e 1% 30% 90% 100%
o o o o
2016 2022 2025 2030

* Direct sales portion out of total market size

: i) "
oo | o
Production Direct Sales (V) Strengthen Market Presence
C First ever to successfully establish a far-reaching global distribution network Global Top-tier

Biopharma

among Korean bio players
M/S Maximization

€ Reinforcing market presence by employing market entry strategies Across Key Markets (US / EU)
tailored to specific products and target countries

€ A quantum leap toward becoming a top-tier biopharma by
building a business framework akin to that of leading global biopharmas



03. Securing Cost Competitiveness & Stable Supply with In-house Production Facilities

DRUG SUBSTANCE (DS)

Building Plant #3 with multi-product,
small-scale production capabilities

Laying a foundation to achieve over
KRW20tn? in sales with Plant #4

DRUG PRODUCT (DP)

Expansion of DP production facilities

00
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(V] Production flexibility with additional capacity from Plant #3 (commercial operation in 2024)
= Establishing 7.5kI") production lines, tailored to the characteristics (high titer, low dosage) of future pipeline products

= Securing additional 60kl of production capacity with the construction of Plant #3 (250kI of total capacity from Plant #1,
#2 and #3 combined)

(V] Exploring additional capacity expansion and regional diversification for stable supply chain

= Stable production and supply of in-house developed pipeline products (biosimilars and novel drugs)

(V] Flexible response to volatility in global DP supply and demand

= Establishing a stable supply chain through the expansion of internalized DP production capacity

= Establishing a new DP line in Plant #1

Actively Exploring Regional Diversification Including the US for Both DS and DP

* Note: 1) Hosts large-scale production lines including 12.5kl and 15kl
2) Production capabilities considering the mix of existing and follow-on products
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04. Digital Health: Building Virtuous Circle in Drug Development & New Business
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High Growth Prospects in Selection of Highly Synergistic .. . .
Digital Health & Viable Business Areas Expanding into Digital Healthcare
Global Digital Health Leveraging Celltrion’s Strength in 0 Innovation in Diagnosis & Analysis
Market Size Extensive Clinical & Genomic Data (V] Establishment of Healthcare Intelligence Bank

to Drive Business Expansion

[US$ bn]
Data Bank Modeling Bank
779 _——————————— s Novel dru i i
’ R, . T . . g / diagnostic target
:’ Diagnosis & Analysis ) ! dCae::r'on s clinical & genomic screening
! = Genomics / Data Analysis ' . i -
: Y i  Public / Hospital data Devellopment of various Al-based
: | algorithms
| |
1
| ,’

(V) Drug Development & Medical Service Innovation

-

Telemedicine Platform
= At-Home Diagnosis / Remote care |

___________________________________

Digital Therapeutics
= Treatment via Software / Device

Mobile Healthcare
= Wearables / Mobile Apps, etc.

483

v
-
v
’

{ Clinical * ____. { Novel : ___. { Precision :
! - S A e . . g
* Innovation ; » Drugs : > Medicine :

accelerated clinical trials and drug candidate screening for medical professionals based on
improved success rate prediction of disease prognosis
and drug responsiveness

9 Expand Remote Diagnosis & Care

Healthcare System
= Health Data / Medical Records

> Defining optimal patient group, Identifying therapeutic targets and Development of ready-to-use tools

= Analysis of patient data using blood / biomarker diagnostics

199 '26(E) '30(E) = Operate a remote patient monitoring platform based on patient data

Source: Precedence Research (2023.03), Samsung Active Asset Management



Shareholder Return
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Celltrion Group Growth Story

m Celitrion & Celltrion Healthcare Revenue (unit krw bn)

B Celitrion Revenue (Consolidated)

[ Celltrion Healthcare Revenue (Consolidated)
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Establishment
of Direct Sales

Network in US
(2022)

Plant IlI ® 2,284
Construction
Commencement
(60,000L)
: (2020.11) 1,972
0 0/ Establishment
CAGR Since 2002

Remsima

US FDA

Approval

(2016.04)
Plant il

Completion Remsima
(90,000L)
Plant | US FDA (2011.10)
Establishment Plant | Completion cGMP ®
of Celltrion (50,000L) Certification
(2002.02) (2005.07) (2007.12)
) @ @
2002 2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020 2021 2022



Post-Merger Shareholder Return Policy QO eraraion

i T T T T T T T T T T T T T T T T T T T T T T T T T T T, - N

\ N Target Cash Dividend

N Increase in \

\ \ 30%

\ Shareholder Return \ o
5 0

i i i i T T i i i i T T T i i i i T T

s

Gradual Expansion of
Cash Dividend Portion

Increase Revenue &
Profitability via Merger

CSUCCGSSf_m!V Enhance Profitability 2020 2021 2022  cceeeeees Long-term Target
ol [P by Direct Sales

Novel Drugs o
[ EBITDA - CAPEX O Cash Dividend (as % of EBITDA — CAPEX)

Expand
Biosimilar Pipeline

* Note: Target cash dividend set based on (EBITDA — CAPEX) given large R&D and capex needs of the business
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Advanced Therapeutics within Everyone’s Reach

Thank you
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Appendix
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Independent Special Committee Review
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Purpose of the Special Committee Key Findings

O  HEALTHCARE

Q0 ©)
OCELLTRION @®CELLTRION

01

An independent special committee consisting of
only independent directors from each company
conducted independent / objective review of
key matters related to the merger

02

Supported decision-making by presenting the
committee’s findings to the Board of
Directors

General matters

No indication of
potential infringement of
general shareholders’
interest

A |ﬁ
OM‘ \Il‘g

Securities Registration

M
Statement & Risk . . ergeco
Financial Statements
Factors
Transparent

disclosure of key
investment risk
factors in the
securities registration
statement

Fair presentation of
MergeCo financial
statements

@

Exchange Ratio

Exchange ratio
determined
pursuant to

provisions of

relevant regulations

A
Merge Rationale

Determined based on
the reasonable
expected effects of
the merger

-

66 The Merger Agreement was Approved by the Board of Directors Based on a Comprehensive, 99
Independent Evaluation Conducted by the Special Committee from Each Company
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MergeCo Board of Directors (Board Skill Matrix)
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] Enhancing trust in governance through independent, fair, and transparent Board of Directors operations

Position

Leadership/
Management

Keun Young Kim 63 M Independent
Soon Woo Lee 72 M Independent O
Jong Mun Choi 64 M Independent
Joong Jae Lee 60 M Independent
Won Kyung Choi 50 F Independent
Jae Sik Lee 65 M Independent O
Dae Hyun Yoo 63 M Independent
Young Hyeh Ko 68 F Independent
Jung Jin Seo 65 M Executive @)
Jin Seok Seo 38 M Executive O
Woo Sung Kee 61 M Executive O
Hyoung Ki Kim 58 M Executive @)

Skills and Experiences

“ﬁt:itetgz/ Medicine Accounting/ Legal/ Global Market Stakeholder
arxeting and Science Finance Compliance Engagement
&Sales

O
O O
O
O
O
O

* A total of 12 directors, consisting of 4 executive directors and 8 independent directors. The majority of directors, 67%, are independent.

* Blue highlights are newly appointed directors
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